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Doggie-park owner wants RCSC to reconsider

Bob Knight
and Marty
pause on a
bench at the
Duffy Land
Dog Park.
Knight and
his wife, Eva,
purchased
the parcel
and wanted
the
Recreation
Centers of
Sun City to
purchase it
at their cost
of $150,000.

STEVE CHERNEK/DAILY NEWS-SUN

ANNIE KARSTENS
DAILY NEWS-SUN

Robert Knight is dumbfounded by the Rec-
reation Centers of Sun City board's decision
not to buy his dog-friendly park and still
hopes the nine directors will see it his way.

“I still think the park would be a meaning-
ful asset to Sun City,” Knight said. “All it

takes is a little bit of vision to see that. I can't’

for the life of me see where the board is com-
ing from.”

Robert Knight and his wife, Eva, formed
Duffy Land Dog Park LLC and purchased the
park behind Washington Federal Bank at Del
Webb and Thunderbird boulevards at the end
of March, and hoped to sell it to the recre-
ation centers at cost — $150,000. The prop-
erty once held a $750,000 price tag before the
Knights negotiated the lower price.

The couple sent the RCSC board a letter,
offering to sell the property to the corporation

and were surprised to receive a brief rejection
letter in the mail about two weeks later. More
letters followed, and the public offered its
opinions, but earlier this month, the RCSC
made their decision to reject the offer.

“It was the unanimous opinion of the board
that we not get involved in it,” Director Jim
Frederick said. “All around it wasn't a good
deal.”

The Knights' first letter stated that the
RCSC would have to maintain the park as a
dog-friendly property.

“We are willing to sell the property to the
Rec. Centers at our cost,” Robert Knight
wrote. “However, we would want to add a pro-
tective covenant requiring the property to
remain a park that would permit dogs. We
believe that such a park would be warmly
received by Sun Citians.”

The RCSC outright declined the offer in a

See PARK, AS
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letter with little explanation.
The Knights then asked the
board to enumerate their
concerns so they may
address them, still hopeful
the purchase could take
place.

Jim Kuchler, RCSC presi-
dent, responded with a
lengthy letter, bulleted with
several concerns such as
insurance liability, monitor-
ing and the possibility of
unhappy neighbors. The first
concern listed, however, was
the dog-friendly covenant
which Kuchler called a “deal
stopper.” The board agreed
that the corporation couldn't
buy a restricted-use proper-

.-ty_

Robert Knight said he had
<-re-opened the conversation
.by advising the board he was
open to suggestions on how
they might use the property.

“Our concern first and

foremost is about the people
and what the park means to
.them,” he wrote in his third
letter to the RCSC board. “We
recognize that circumstances
change with time and that a
protective covenant should
never run into Eerpetuity.
Other approaches may be
‘reasonable and we have no
‘desire to unnecessarily tie
“'the hands of the board. If the
board has any proposals, we
would be glad to consider
them.”

After being notified of the
‘board’s final decision, Robert
Knight wondered if the board
realized he was willing to
bend to accommodate their
wishes.

“I think as far as this
board is concerned, they
+don't have any intention to
reconsider. [ don't think they
considered it in the first
place,” he said. “Covenants
should always expire after a
reasonable amount of time.
We'd consider their alterna-
tive suggestion.”

Jim Frederick, board
director, said even if the cov-

{

‘enant were lifted, there are

‘still too many reasons why
‘the RCSC shouldnt buy the

park.

“It's an insurance problem,
it's a problem with monitor-
ing and maintaining the
property, it's not a practical
situation,” Frederick said.
“We're not interested. Period.
All nine members were
against it.”

Chuck Chadbourn of Sun
City has publicly advocated
the RCSC purchasing the

ark. As a former RCSC
oard member, he doesn't
agree with the current board's
decision.

“These people are far too
political,” Chadbourn said. “If
they were making sensible
arguments, this wouldn't be
so infuriating. They're so con-
trolling right now that th
can't see beyond their selfis
interests.”

Robert Knight said he
doesn't like the way the RCSC
board has conducted business
on the matter.

“This hasn't been a give-
and-take situation, this has
been a one-way show,” he
said.

Annie Karstens may be
reached at 876-2532 or
akarstens@aztrib.com.
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- SC HOA

opposes density

Proposed housing discussed at Sunland site

By Cecilia Chan

Independent Newspapers

A proposal to build 229
homes on 27 acres in the heart
of Sun City met stiff opposition
last week from Sun City Home-
owners Association Board of
Directors and Maricopa County
officials who say it is too jam-
packed.

CBJ Development, Inc., and
Arizona International Invest-
ments want to build the single
lot patio homes on the vacant
parcel adjacent to Sunland
Mortuary and Cemetery

“The density is way too high
for what we are looking for,
what the Sun City Homeown-
ers Association is looking for,
what Luke Air Force Base is
looking for,” county planner
Robert Kuhfuss said at a meet-
ing to address deficiencies in

the developer’s site plan
Although 37 homes were
dropped from the original
plan, eight homes per acre Is
still too high, Mr. Kuhfuss said.
County staff would support
four to six homes per acre.
“We are still in favor of
building it,” said Jim Corcoran,
HOA president. “Our problem
is the density factor.”
He saidl the HOA favors 180
homes or six homes per acre
what is the average in the
community. He brought with
him a petition of 500 signa-
tures of Sun City residents
against the proposed density.
HOA Vice President Tom
Stolt broached the issue of
access into the development
via Sunland Drive, which the
county owns a portion and

See Housing — Page 7

Housing

Continued From Page |
Sunland Maortuary owns a por
tion

“The road throueh the come
lery 1s deplorable ™ Mr Stolt said.
“We want assurance the road is
maintained equal to what the
county maintains on its portion of
the road.”

He also said with one to two
vehicles for each of the 180
homes, traffic on the two-lane
roadway would be a “mess” and
“nightrare.” The HOA wants the
road expanded to four lanes.

Those issues, including public
access on the privately owned

portion of sutdand Drive I i
frotung out e a trathe nnpact
Sy, sawd Gerald Toscano, coun
v senior cvil endinecry, He sad
the developer would necd to pro

vide adramnage report, too

The HOA also wants to ensure
the  proposed  development
would be age restricted to 55 and
older

“We want our people here to
be counted as part of Sun City,”
assured Brad Junker, CBJ presi
dent and engineer. Mr. Junker said
the Recreation Centers of Sun Citv
Board of Directors already voiced
support of the project

Darren Gerard, county plan-
ning deputy director, said staff in
general do not support senior
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However, he sand the project
tostly hkely would be granted a
seror overlay because there s no
opposttion and if not granted,
something else could be done

“As tar as density goes we will
look at it again and see what can
be done,” Mr. Junker said.

Mr. Kuhtuss said the developer
can either meet all staff's require-
ments to garner support or chose
to move ahead to the planning
commission to try and win
approval. The issue also would
need to be voted by the Maricopa
County Board of Supervisors

Following the hour meeting,
Mr. Junker said the project, in the
works since last year, was sup-
ported by the previous HOA
board.

“The new board sent us a new
letter opposed to it,” he said. “It
took us off guard.”

He also said he was taken off
guard by the senior overlay issue,
never thinking there might be a
problem for the development to
be absorbed into Sun City.

The homes proposed range
from 1,200 to 1,500 square feet
and already some 400 names are
on a waiting list to buy into the
development, he said.

He said the ownership, Arizona
International Investments, will
have to evaluate the density issue
to see i1t is flexible. Fewer homes
on each acres would mean more
expensive homes.

“Most are retired and on fixed
incomes,” he said. “To keep the
price low we need to have more
density.”

After mortuary owner Service
Corporation International sold the
land, the Sun City Garden Club
was displaced after 30 years of cul
tivating 10 acres of the site. It pro
vided a bulk of the harvest to char
ities such as West Side Food Bank
and Olive Branch Senior Center.

Today. the group is just called
the Garden Club and its member
‘.|I||1 has dwindled down Lo a lint e

R i ol
who tnect mmopthly tor breakloast
sttt 2o Elarmes, swhio addeled
briers ot least still baves ther back
vard gardens
Who swants to hive tp agamst
a cernetery and a dog cometers
he sad “Who worile swant to five
there ™
Post your cornments on this issue at
newsblog info/0302
News editor Cecilia Chan can be
reached at 972 6101 or

cchamwnewszap com



_Fran Thorpe a RE/MAX Achlevers real estate agent, said this home in Sun City Grand i l 0N the

Ieast expensive homes on a golf course in the West Valley.

From desert

: to stucco,
‘housing market

transforms
West Valley

ANNIE BOON
DAILY NEWS-SUN

The West Valley real estate
market outpaced even the wild-
est predictions last year, but

- the fuel that fed the boom may °

have pushed affordability right
out of the region.
What was once a distant

. desert brimming with affordable - .

housing is now earning a repu-

++_tation for high-end homes, cus--
" tom designs and blazing fast

sales. Gone are the days when
new homes or resales cost well
under $150,000. Real estate

_ professionals say you'll be hard-

pressed to find any Northwest
Valley home for less than
$200,000.

~ “The Northwest Valley is
coming into its own,” said Real-
tor Ernie Bigsby of Windermere

- West Valley Real Estate. “The .

growth is phenomenal, and it's

. possible homes will appreciate
10 to 20 percent a year. It could

continue to slow, but I don't
think it could stop. The good
Lord isn't building any more

G land, but the people are still

co

As the great Northwest Valley
land rush seems to be leveling

- out, homeowners, buyers and

sellers are adjusting to a chang-

5 ing real estate climate.

Home prices soar
Five years ago, people were

$589,000.

scrambling to the West Valley to
grab homes priced below the
county average, said Jay Butler,
director of the Arizona Real
Estate Center at Arizona State
University. In 2001, the median
resale home price in Maricopa
County was $136,000. At the
same time, the Sun City median
price was running $99,000 and
Sun City West was $135,000.
The rest of the West Valley
fell between the two retirement
communities, with Peoria hav-
ing the highest median prices at
$128,500, Glendale homes
going for a median of $126,500,
followed by $125,000 in Sur-
prise and $98,145 in El Mirage.
It was vastly different by 2005.
Peoria had the highest home
resale values with a  median
price of $250,000, followed by
$240,195 in Surprise and

Thls Sun City home, which sits on Willowbrook.G rse, was
purchased for $200,000 and - the ‘owners ' pol ore “than ..
$100,000 worth of renovations into it. The home |§§n0w Ilsted at

THOMAS IWQNLY NEWS-SUN
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$221,900 in Gli:ndale.»

" In the middle,’ Sun- City
homes were going for a median
price of $185,000, Sun City -
West was pulling in $224,000 ..
and El Mirage had more than .

doubled to $199,000.

Peoria S@irpassed the cdunty :
average in 2005, which was .

$245,000, with Surprise, Glen-
dale and Sun City West also
closing in on the average.
*Perusing West. Valley - real
estate listings today yields
homes selling for $500,000 up

to $2.5 million. Bigsby said the
cost of empty, undeveloped acre

lots in rural Surprise or Peoria
also has skyrocketed. Ten years
ago, 1 acre in those areas cost

. between. $5 000 and $10,000,
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HOUS' NG: Affordability may returh_ t
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he said. Today, the same acre
costs between $125,000 and
$250,000.

Mixed blessings

Affordability was the West
Valley's best selling points
five years ago, Butler said,
Young couples flocked to the
area, attracted to the idea of
owning a new home in some
cases for less than they paid
in rent. Almost immediately,
the secret was out. People
from all over the country,
especially California, bought
vacation homes, investment
properties or made the West
Valley their new home, Butler
said. With that, new chal-
lenges arose.

“One of the big selling
points was the affordability,”
he said. “If you lose that, you
start competing with Califor-
nia and other areas and you
have difficulties.”

Although more demand
can mean higher price appre-

ciation, it also means more -

traffic and job demands. For
the West Valley to thrive, it
can't sell homes as expensive
as Scottsdale without offering
a job base with Scottsdale
salaries or freeways with
Scottsdale accessibility, But-
ler said.

“The real issue for these
areas is adding to their com-
mercial base, bringing in
retail and especially jobs,” he
said. “Where you will have
issues is the affordable hous-
ing will be pushed further
and further out, which will
create more congestion
issues. If energy prices stay
high and congestion contin-
ues, a lot of people are going
to wonder if it's worth moving
that far out.”

- The bad.news for sellers,
investors and those relying
on refinancing is home prices
may decline significantly,
Butler said. The good news is
the West Valley could return
to its affordable roots, which
was key to its initial develop-
ment, he said.

Sun Cities

Nestled between booming
communities, Sun City and
Sun City West ran the risk of
being overshadowed during
the recent run-up. The oppo-
site happened, Butler said,
and the Sun Cities shone

brighter as niche communi-
ties.

“The Sun Cities sort of
scream the active adult com-
munity name while places
like Trilogy are still marketing
themselves,” Butler said,
adding many retirees can't or
don't want to spend $400,000
on a home. “Sun City offers
relatively inexpensive housing

. What's being built lately
are higher-end retirement
communities, but a lot of
people are going into retire-
ment seeing what's happen-
ing to health care costs and
pensions, so there is a cau-

"tious concern about their

retirement,”

The Sun Cities renovation
trend has taken off and
seniors are cashing in. Fran
Thorpe, a RE/MAX Achievers
real estate agent, is listing a
renovated golf course home
off Union Hills Drive and
99th Avenue for $589,000.
Two years ago, the owmers
purchased it for $200,000,
then made about $120,000
worth of improvements.

“The home is -so different
than Sun City Grand or Sun
City West, it has an ambi-
ence,” Thorpe said. “There's a
new wave of people coming
in, and they're gutting homes
to redo them.”

Thorpe also is listing a
home in Sun City West's
Corte Bella community for

+ 8769,000 and one in Sun

City Grand for $699,000. She
estimates it will take about
90 days to sell those homes.

“This is one of the cheap-
est houses on a golf course,”
she said of the Grand  home
off Reems and Mountain View
roads. “No one could have
foretold what the market did
last year.”

Another plus for the Sun
Cities is their proximity to
some of the best medical care
in the Valley.

“Sun City has the medical
support systems that the Ver-
rados (at the White Tanks)
and the Vistancias (in north
Peoria) don't have yet. Those
are comforting to have near-
by,” Butler said. “We origi-
nally thought (the Sun Cities)
were far out, but they're not
anymore. The Sun Cities will
hold their own.”

Surprise

Jim Smith's Surprise

home is on the market ‘for-' o

$1.75 million. He designed
and built the 3,500-square-
foot, energy-efficient home
and a research-level observa--
tory five years ago on 5 acres
of land off 163rd Avenue and !
Dale Lane, near Jomax Road.
Smith wouldn't divulge his
initial expense, but when
asked why he’s moving, he
replied, “$1.75 million dol-
lars.”

“When we found it and
saw the acreage and moun-

tains, we just had to build a
house here,” Smith said.
“Someone told me that in five
to 10 years here the home
values would be surprisingly
different, and he was right on.
target.” '

Bigsby, his Realtor, said
it's not unusual for moun-
tainside homes in Surprise to
sell for a million or more. The
house next to Smith’s is on
the market for $900,000, and
large custom homes are fill-
ing vacant lots. In.Surprise’s
suburban areas, one real
estate listing advertised .a
new 1,700-square-foot home
for $296,000.

Glendale

Dan Kaelin has lived in the
Arrowhead Lakes neighbor-
hood for 2% years, but isn't-
new to the West Valley. In
1999, he bought a home at
Happy Valley Road in north
Peoria and decided .the West
Valley would be a gold ‘mine.
He invested in three more
area houses. '

“That risk you're talking
about, we took that in 1999

- and we just kept buying here.

[ saw the potential,” said Kae-
lin, who's making improve-
ments to his Arrowhead
Lakes home. “Arrowhead is
like Scottsdale living without

the traffic and without those .
reached at 876-2532 or .

prices. Even though prices
are high here, they're twice as

o WV market

high in Scottsdale.”
Thorpe sald Glendale is a
West Valley anchor because

- of the new Cardinal Stadium

.approximately

and the Coyotes Arena, not to
mention the more mature
businesses and retail centers,

like Arrowhead Towne Center
mall i

“Here you're finding Glen-
dale is making (the West Val-
ley) much more attractive,”
Thorpe said. . .

Peoria . ‘ z

Peoria’s proximity to Loop

: 101, Interstate 17, Glendale’s

stadiums and its own retail
hubs is enough incentive for
buyers to give the far North-
west Valley a chance, said

Michelle Woodlee, sales rep-

resentative for Pulte Homes'
Westwing: Mountain Phase II,
a nearly sold out develop-
ment off Lake Pleasant Park-
way and Buckhorn Trail,

-north of Happy Valley Road.

The miles have closed 'in

‘between north Peoria and

major roads and retailers, so
much so that Westwing has
only a few homes left costing
between 8$494,000 and
$630,000, Woodlee said.
Resales, she added, are sell-

ing for even higher. Since

sales began in October 2004,
home prices have seen an
increase of about $110,000.

at Vistancia communities
west of . Westwing are
expected to be home to

dents at build out. _
“It's a pretty hot area —

it's still accessible and it's

beautiful here,” ‘she said.

“The prices are actually

attractive. There’s still a high
demand and it's not slowing
down.” -

Annie Boon may be

aboon@aztrib.com.

-And the Vistancia and Trilogy ;

50,000 resi: ¢
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Retirement-community expert best for buyers, sellers

By David M. Brown

Special for The Republic | azcentral.com

Area specialists have their
foot in the door before you do.

That's why working with a
retirement-community expert
is the best plan whether you're
buying or selling, said Jim
Swanson, an as-
sociate  broker
with the Sun City
West office of
Coldwell Banker
Residential Bro-
kerage.

“People have
prior homebuy-
ing experience,
but most of the
buyers we deal
with are entering into their first
experiencein aretirement com-
munity. Even buying a second
home is a major financial move,
so they need accurate and com-
plete information in order to
make informed decisions,” he
said.

“They are typically moving
away from family and friends.
That’s stressful, it’s emotional,
and if the wrong decision is
made, it can and usually does
have a devastating impact.”

Here are some tips from
Swanson, a longtime Sun City
West resident:

Jim
Swanson

An area specialist can be helpful in choosing a retirement home. This
model is a Sun City original and is now a museum exhibit. sim swanson

» A good specialist knows
good value. “Sometimes, peo-
ple pay too much and some-
times people are misinformed
and think they can pay less.
When that happens, they miss
out on what they really want/
need. That’s disappointing and
expensive —especially inan ap-
preciating market.”

» Buy right, sell right. “An
area specialist knows the key
features and benefits of specif-
ic models, so he or she can do a
better job of marketing a listing
than a less-experienced agent.
If a seller lists with someone
out-of-area, the house might be
improperly priced, so sellers
leave money on the table or they

don’t attract the traffic they de-
serve.”

» Efficiency and expertise.
“A specialist knows the various
floor plans and what works and
what to avoid. He or she can also
make the process more conve-
nient by knowing the require-
ments of the community and its
HOAs, the local lending officers
and title/escrow officers who
get deals closed on time.

“That local agent knows the
best licensed home inspectors
familiar enough with the homes
that they know the building
methods used and can point out
design weaknesses or trouble

spots.
A specialist knows the

strengths and weaknesses of
the area, Swanson said. “If he or
she can help find a match, great.
But it does no one any good to
try to fit a client into a commu-
nity that doesn’t offer what
suits their needs.”

» Area specialists are accli-
mation experts. “Senior buy-
ers ... want to know good area
restaurants, who are local
tradesmen and reliable handy-
men, and how to get that all-im-
portant Recreation Card for ac-
tivities. “Use a local agent who
truly knows the amenities of the
area—not only the recreational
and social offerings, but one
who is also familiar with the
support services that will be of
greater importance ‘down the
road’ as youage in place,” Swan-
son said.

» The true cost of residen-
cy. “Active adult communities
have ‘buy-in’ fees in addition to

transfer and closing fees, vari-
ously called Asset Preservatlon
and Capital Improvement fees,
and then there are those Rec
and HOA fees, too. A specialist
knows these and can explain
them.”

» Bestfoot forward. Before
selling, does the home need to
be repainted, recarpeted,
staged? “A full-service special-
ist can recommend these and

coordinate them quickly be-
cause he or she knows the area
business community,” Swanson
said. “A local agent knows what
buyers typically accept and ex-
pect, so sellers aren’t spending
fix-up money in the wrong
areas.”

» Familiarity. Family mem-
bers outside the area often are
called on to help with the deci-
sion to sell a senior’s house.
“When this happens, it is so im-
portant to list with a local agent
who knows how to properly de-
scribe and represent that home
to the market.

“Agents from outside the
areaaren’t going to know impor-
tant details such as transfer
fees and procedures or the ins
and outs of dealing with HOAs.
That can end up being a real dis-
service to the family because
these items can complicate a
sale,” Swanson said.

“When the decision-makers
are away from the area and are
handling the process from a dis-
tance, it’s best they use some-
one very near the property. An
areaspecialist canalsoberelied
upon fo help handle many of the
various steps along the way.”

" Brown is a Valley-based

freelancer (azwriter.com).
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Youngtown
project could
create traﬂlc,

crime issues
By Rusty Bradshaw

INDEPENDENT NEWSMEDIA
Residents in Sun City’s
Rancho Estates area proper-
ties are concerned a planned
Youngtown development will
create problems for their
neighborhood.

More than 50 residents of
Sun City ranchettes, prop-
erties with more than one
or more acres originally de-
signed as equestrian prop-
erties allowing out buildings,
packed the Sun City Home
Owners Association meeting
room Dee. 19 to seek help in
stopping the development.

“This does not fit the char-
acter of our neighborhood
and we are afraid it will set
a precedent,” said resident
Doug Hill.

Strategic Development of
North America approached
Youngtown officials with a
rezoing request for the front-
ing 112th Avenue and extend-

LAND USE

Re51dents oppose development

ing west between North
Kolina Lane and West Cum-
berland Drive. The proper-
ty is zoned for single-family
dwelling and rural districts.

The proposed develop-
ment property was once with-
in Sun City but was annexed
by Youngtown in 1996.

SDNA officials want to con-

struct a planned area devel-
opment with selected use for
only single-family residenc-
es, according to John Luke of
SDNA ina letter toresidents.

4,.. e

T

R T i

Residents of Sun City's ranchette properties packed the Sun City Home Owners Association meeting room Dec. 19 to seek help in stopping a dense Youngtown
residential development adjacent to their homes. [Rusty Bradshaw/Independent Newsmedia)

“The current site has the
Hansen residence and two out
buildings,” he stated in the let-
ter. “The remaining part of

» See Land use on page 18
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Landuse

»mepagel A
the site has been graded or
disturbed.”

Mr. Hill said the devel-
opment plan is to build
130 start-
er homes,
including
single and
two-story,
on the prop-
erty. He be-
lieves that
will bring in-
creased traf- -
fic into the ranchette neigh-
borhood.

“This could bring up to
200 cars per day out of
there, we have no street
lights and the roads are
designed more for a ru-
ral neighborhood,” Mr. Hill
said.

Resident Bob Dunn is
concerned the develop-
ment could bring changes
to some ranchette property
owners with alterations to
112th Avenue. He said sur-
veyors were on 112th Av-
enue in early December
taking measurements, but

Rick Gray

when he asked they would
not share what they were
doing. Mr. Dunn said he had
an idea about the activity.
“Our neighborhood
streets are 28-30 feet with
a five-foot utility easement

- and a 15-foot county ease-
~ ment,” he said. “If some-

one decides there needs
to be sidewalks, all prop-
erties that front 112th Av-
enue could lose 15 feet of
their property.”
Mr. Hill

also said the
portion of
the proper-
ty proposed [
for develop- [
mentwithno [
structures
has ground
covering construction de-
bris that eould include lead
paint and asbestos.

“Why would anyone want
that disturbed (for con-
struction)?” he asked.

While SCHOA has no

authority to intervene on

property and zoning issues,
especially in another com-
munity, the board agreed
to help in any way it could.

WHAT DO YOU THINK?
What are your opinions on this
issues?

Send responses to rbradshaw@
newszap.com.

Jim Powell, SCHOA board
member, suggested resi-
dents contact Maricopa
County District 4 Supervi-
sor Clint Hickman, since the
county is the equivalent of
municipal government for
unincorporated areas like
Sun City. ‘

“T will contact Mr. Hick-
man’s office on this issue to
make things more efficient,”
said Rick Gray, SCHOA
board member and a for-
mer state legislator. “This
is an obvious
concern be-
cause you
bought there
for the char-
acter of the
neighbor-
hood.”

Mr. Gray
also agreed
to be a liaison between
SCHOA and the ranchette
residents.

Mr. Hill said residents

Tom Wilson

had started a petition op-
posing the development
and it had 68 resident sig-
natures by last week. Greg
Eisert, SCHOA board mem-
ber, said the petition was a
good start, but suggested
residents have an attorney

‘review it to make sure it met

legal standards.

“There are issues — den-
sity, environmental and traf-
fic,” he said. “But it is fore-
most a county issue.”

Tom Wilson, SCHOA
compliance manager, said
the agency was approached
about taking a pie-shaped
lot, referred to as Tract D,
that abutts the southern
line of the proposed devel-
opment site out of the Sun
City deed restrictions. How-
ever, he said that was not
possible, and it would be
to SCHOA’s advantage to
keep the restrictions even
if it were possible to take
that property out.

“If we hang on to it we can
keep control over Tract D,”
he said.

Rusty Bradshaw can be
reached at 623-445-2725 or
rbradshaw@newszap.com.
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New home availability
jumped last week in Sun
City, based on information
from Homesnap, a real es-
tate search platform for peo-

ple to explore homes and

search MLS real estate list-

ings — online or from a mo-

bile phone.

The 85351 ZIP code in
Sun City went from 252
available homes to 262 in
the last week. Three weeks
ago, there were 244 avail-
able homes in that ZIP code.

Most Northwest Valley
communities fluctuated
slightly up or down in the
last week.

The 85387 ZIP code in
Surprise went from 132 to
136 in the last week while the
85379 ZIP code in Surprise
went down from 155 to 147.

North Peoria continued to
dominate the home listings.
The 85383 ZIP code final-
ly topped the 400 mark in
available homes, going from
399 to 406 in the last sev-
en-day period. In early Jan-
uary, there were 357 avail-
able homes in North Peoria.

The list may not represent
all homes listed for sale in

justa qu1ck ghmpse at over-
all homes listed in the last
week. ,

SUN CITY

85351: There were 262
homes available last week
with a price range of $70,000
to $151,000. The home avail-
abilty was 252 the previous
week.

85373: This ZIP code had
98 available homes with a
price range of $60,000 to
$320,000. There were 99
available homes the previ-
ous week.

SUN CITY WEST

85375: There were 213
homes available with a
price range of $123,000 to
$240,000. The home avail-
ability was 211 the previous
week.

EL MIRAGE

85335: This ZIP code had
60 available homes rang-
ing in price from $90,000
to $320,000. There were 51
available homes the previ-
ous week.

WITTMANN

85361: There were 139
properties available. The
property availability was

REAL ESTATE

~ New home avaJlablhty jumps in Sun City

132 the previous week.

SURPRISE

85387: This ZIP code had
136 homes with a price range
of $49,000 to $334,000.
There were 132 available
homes listed the pre\nous
week.

85374: There were
205 homes listed with a
price range of $564,000 to
$238,000. The home avail-
ability was 207 the previ-
ous week.

85379: This ZIP code had
147 homes with a price range
of $155,000 to $307,000.
There were 155 available
homes listed the previous
week.

85388: There were 58
homes listed with a price
range of $3.8 million to
$166,000. The home avail-
ability was 64 the previous
week.

BUCKEYE

85396: There were 212
properties available. There
were 215 available proper-
ties listed the previous week.

WADDELL

85355: This ZIP code
had 48 homes listed in the
last week with a price of

This townhouse on North 111th Avenue in Sun City was listed at $125,000 in the last week. The home has 1,318 squa
and features two bedrooms and two baths. There is a green grass courtyard and a one-car garage.

$218,000 to $610,000. The
home availability was 50 the
previous week.

GLENDALE

85308: There were 205
homes listed in the last
week with a price range of
$120,000 to $319,000. There
were 199 available homes
listed the previous week.

85306: This ZIP code
had 32 homes for sale with
a price range of $875,000 to
$165,000. The home avail-

ability was 38 the previous
week.

85304: There were 60
homes listed with a price
range of $689,000 fto
$86,000. There were 67
available homes listed the
previous week.

85302: This ZIP code
had 51 listed homes with a
price range of $288,000 to
$85,000. The home avail-
ability was 46 the previous
week.

PEORIA

85383: There
406 homes listed w
price range of $181,0(
$300,000. There wert
homes listed the pres
week.

85382: This ZIP cod:
105 available homes w
price range of $147,0(
$359,000. The home ¢
ability was 112 the pre
week.
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Senlor citizens who move within the Midwest have housing options from luxury condominiums to retirement comple

Pre-retirement
developments are
popular in Sun Belt

EORIA, Ariz.—Time
P stands still in Sun City, a

sun.drenched retirement
-haven bordered by stucco walls,
orange trees and medical clin-
ics,

Hundreds of trim ranch
houses with green crushed rock
“lawns” line wide, spotlessly
clean asphalt streets and cul-
de-sacs, less than 20 miles
northwest of downtown Phoe-
nix.

Houses at Sun' City have
brick fronts and two-car ga-
rages. Many are accented with
cactus, white wrought iron railings and American
flags.

On a weekday morning this spring, a white-haired
75-year-old woman pedaled her racer bicycle down
Cameo Drive near 99th Street. Moments later, an
octogenerian rolled by in an immaculately preserved
1978 Chevy Nova.

With visions of the quiet life dancing in their
heads, some 50,000 snowbirds, over the past 30 years,
have flocked to Sun City, probably the nation’s most
well-known retirement development.

Back in 1959, seniors could buy a 1,000-square-foot
two-bedroom home without air-conditioning . for
$8,000. Today, that house is reselling for $43,000 to
$51,000, according to O'Keefe: Better Homes Real
Estate.

The market for newer housing still is strong—at
nearby Sun City West—but a change in retirement
patterns is catching up with this 1950s model retire-
ment community, .. . n— o

g v , TOWS Of lor-sale signs
of Sun City’s streets. A few months ago, a half dozen
homes were on the market on a one-block stretch of
Cameo Drive alone, where many 70- to 80-year-olds
live. ‘ '

“First you buy, then you die,” quipped one hard-
nosed realty agent who thrives on the steady turn-
over in retirement property.

Some of Sun City’s older residents sell their homes

Turn to Page 19

i i i

ABOVE: Arizona retirees enjoy golf at the Sun City West develop-
ment. BELOW: Biking Is popular at nearby Westbrook Village.

\ néew
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Colored
crushed
rock at
West-

brook Vil-
lage near
Phoenix cre~
ates the
green look

e Mid-
westeners
1l expect in
= front of
homes.

Ir You CouLD DESIGN
Your OwN HOME...

._/

ild be elegant in concept,

Priced from $244,900, they
ny features you would have
1 for elsewhere, like two-story
bars, large cultured marble
master baths, gourmet
1asonry fireplaces, base-

in scale, It would reflect the high stan-
1ave set for both a luxurious lifestyle and
estment. Responding to these needs, we
) offer our finest portfolio of eight lux-
....the Hawthorn Club Estate Homes.

ly improved one-half acre sites, these
range up to 6 bedrooms and 3,284

.

The Mayfair from §279,900.

In the lovely community of Vernon Hills,
the Hawthorn Club is close to shopping, fine
schools, dining and entertainment and excel-
lent recreational amenities, including the
adjacent golf course.

Located amid the rolling country-
side on Evergreen Drive on the south
side of Rt. 45 between Town Line Road
and Half Day Road (Rt. 22).

Preview showings from 100 6

-onditioning and lavish ‘ Monday through Saturday and
ick. —=1THE= . 11 to 6 Sunday. For information,
H AW"I‘HORN please call 816-3586.
_Cwb__
ESTATE HOMES

— UNITED DEVELOPMENT HOMES ——————

leads to Sun City West, w

DeBat'

Continued from Page 9

and move to rental apartments
and retirement homes, another re-
alty agent said.

For many world-weary seniors,
retirement is a time to buy a home
in Arizona or Florida, travel
abroad, putter around the garden
or a basement workshop, and
baby-sit the grandchildren.

Some elderly people just hope
they can put their feet up and do
nothing—for a decade or two. A
senior citizen’s worst nightmare is
to retire, buy that last dream
home, then die soon afterward.

Maybe that's why more and
more Midwesterners are buying
“pre-retirement” homes in the
Sun Belt while maintaining a pri-
mary residence in the North. A
pre-retirement residence is a sec-
ond home or condominium in a
resort area purchased by people in
their late 40s and early 50s.

Real estate experts say Ameri-
cans aged 45 older represent
the fastest growing segment of the
U.S. population. They're ex
to account for 92 percent of all
population growth through 2010,
according to the Census Bureau.

The explosive growth rate ex-
pected among 40- to 50-year-olds
in the next 20 years should fuel
strong demand for pre-retirement
communities, predicted Robert
Hendrickson, director of real es-
tate consulting services for the
Los Angeles office of Kenneth Le-
venthal & Co.

The lifestyle is youth-oriented
at Westbrook Village, a 640-acre
pre-retirement development in
Peoria, Ariz. You have to be at
least 40 to buy a house in the
development, and the average age
of the residents is 58.

On the edge of the desert on
land rimmed on the north by ma-
jestic mountains, Westbrook Vil-
lage is an “active adult” communi-
ty. Plans call for 2,200 homes and
condominiums clustered in “vil-
lages,” or neighborhoods, around a
central recreation core
fairways of an 18-hole golf course.

Stroll the streets of the develop-
ment and you'll see many sun-
tanned 40- to 50-year-old resi-
dents walking briskly, riding bikes
or driving golf carts.

The recreation center features a
swimming pool, therapy pool, ex-
ercise rooms and an auditorium
with stage, dance floor, kitchen
and billiard room.

About 1,800 housing units have
been sold in the giant planned-
unit development since Novem-

‘ber, 1982, said Dick Buckley, sales

and marketing -manager for U
Homes, developer of the commu-

nity.

“Many of the younger buyers at
Westbrook Village purchase a
home as a vacation retreat, then
plan to retire here later,” said
sales associate Ella Jones.

The architecture is Spanish
mission®style, a popular desiin in
the Southwest. Houses have
square roofs crowned with red
clay tile. Single-family homes and
cluster condos range in price from
about $69,900 to $128,900.

Not far from Westbrook Village
is Sun City West. A decade ago,
Del Webb Corp., develo] of
Sun City, launched the develop-
ment to cater to the younfer.
more affluent and active retiree
market. 3

A six-lane, palm tree-lined -

to Page 20
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DeBat

Continued from Page 19

has 18,000 residents. Along with
businesses and shopping facilities,
the self-contained community has
churches and synagogues.

Drive the immaculately clean
streets of Sun City West and
you'll see dozens of stucco homes
with red-tile roofs, sod lawns and
patios. Many of the homes back
up to the Hillerest Golf Course.

A new line of larger houses un-
veiled this year at Sun City West
feature three bedrooms, a den,
two baths, an Arizona room and
an expanded open kitchen.

There are 16 single-family
home, duplex and cluster condo
models on display at Sun City
West. Base prices range from
$72,000 to $194,000. One of the
best-selling models is a ranch with
1,949 square feet of living area
and a base price of $116,500.

The Mediterranean-style ranch
homes have a number of standard
features designed for retirees.

Bathtubs have grab bars. Elec-

What Arizona complex would be complete without a swimming

pool and palm trees?

trical outlets are raised about six
inches higher than in conventional
housing to make them easier to
reach. Light switches in the bed-
room, bath and hall are luminous

Bethlehem Woods has
list of would-be tenants

ental units at the Bethle-
Rhem Woods Retirement

Living Center; under con-
struction in La Grange Park, are
being leased quickly.

Reservations have been accept-
ed for 95 percent of the 268 rental
apartment units. Final selections
and advance deposits have been
made for 60 of the units. The first
. residents are expected to move in
January, 1990.

Residents will pay a 90 percent
refundable entrance fee for the
one-bedroom units ranging from
$47,000 to $116,000. Monthly ser-
vice fees range from $675 to
$1,075 for one person, plus $300
per month for an additional resi-
dent. (Prices are provided by the
builder and are subject to change
without notice.)

Bethlehem ‘Woods is a joint
venture of the Sisters of St. Jo-
seph of La Grange and the Catho-
lic Charities Housing Develop-
ment Corp.

The 42-acre wooded site will
contain two six-story buildings
containing 134 apartments each.

Other development highlights
will include a licensed intermedi-
ate care health center and a com-
mons building, which will be con-
nected to the residential buildings
by covered walkways and serve as
the hub for activities and services.

The commons building will have
dining rooms, a convenience store,
a beauty and barber shop, library,
preventive health care offices and
game, exercise, and arts and crafts
rooms.

The emphasis of the center will
be on health, independence and
security. Bethlehem Woods will
offer continuing care through pre-
ventive health care programs, ex-
ercise and wellness programs; and,
if needed, access to the on-site
licensed, intermediate care facili-
ty.

The financing of Bethlehem
Woods is provided by Cook Coun-
ty through Adjusted Revenue De-
mand Bonds and Fixed Revenue
Bonds and Catholic Charities
Housing.

For leasing information, call
352-5770.

so they can be seen easily.

Don DeBat is the Chicago Sun-
Times’ assistant managing editor
for residential and commercial
development.
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